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P&l - PROJECT MANAGEMENT

E-1202H RIGHTNESS

» ANOTEAECHATIKOTNTA: TA CWOTA NpayuaTa - effectiveness, to do the right things.
» AnodoTIKOTNTAa: OWOoTA Ta NpadypaTa - efficiency, to do things right

» Efficacy: owoTol nopol kai epyaleia - efficacy, to use the best people and tools available.
Rightness = Effectiveness + Efficiency + Efficacy

O BaBuog anoteAeouaTIKOTNTAG EXEI N YPAMMIKN ENIOPACN OTA ANOTEAECHUATA KAl CUXVA Ol HEYAAEG
NOCOTIKEG OIAPOPEG ONUIOUPYOUV NOoIOTIKO aApa (quantum leap).

O1 aAAoil SUO NAPAYOVTEC EXOUV KUPIWC NOCOTIKN KAl ENIOPACH Kdl YPAMMIKN cuunepigpopa. Na auTto:
Effectiveness >> Efficiency > Efficacy(*)

(*) >>: onuavTika ueyaAuTepo, >: HEYAAUTEPO.



P& - MYTHICAL MAN MONTH

ANOTYXIA METAAQN EPTQN MAHPO®OPIKH2

AmoTuxnpEva
23/,

Emtuxnueva
20/,

Agv IGXUEI OTIG YEQPUPEC, TOUG
OpOpOouUG Kal Ta auTokivnTalll

MNari;

[lpofAnpatika
497,
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P& - MYTHICAL MAN MONTH

AIA®OPETIKOI TYNOI EPTON

Perfectly partitionable task Unpartitionable Task
(/) 7))
= =
c c
O O
= =
People People
Partitionable task requiring communication Task with complex interrelationships

N

i |

Months
Months

People People
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[I0AYTTAOKOTHTA — TINEYMATIKH EPTA2IA

3 people, 3 lines 4 people, 6 lines 5 people, 10 lines 6 people, 15 lines -
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11 people, 55lines 12 people, 66 lines 13 people, 78 lines 14 people, 91 lines



P« - EXPONENTIAL ERA

AEN YIAPXEI IIAPA ANTI2TA2ZH KAl ANTITPA®R!

4

4

O Baoikog okondg kAbs opyaviopou sival n emiwon kail n Siaiwvion Tou €i8oug.

>TOXOG €ivdl, N ENITEUEN TwV NAPANAVW, UE TO HIKPOTEPO BUVATO KOOTOG Kal o€ AOYIKO Xpovo. ANwOoTE
"o1 01a0g01u0l nopoi dev gival anepiopiorol” kal o “n lwn gival uikpn"”.

O avBpwnog viwBel acgpalesia e 1o i010, ue auTo nou Egpel va kavel. H aAAayr dnuioupyei OTPeC, YIaATI
guneplexel NMBavoug kKivouvougs. Kal auTo sival AoyikO, agpou To NPpwTo MeEANMa gival n enificoon.

KaBe opyaviopdc éxel Tnv TAon va dnpioupyei avTiypagpa Tou €auTtoU Tou. Me auTov Tov TPONo eniSItKEN
TNV OIAIWVION TOU PE TNV EAAXIOTN OuvaTn Nnpoonabsia Kal oTov JIKPOTEPO XPOVO. ANOTEAECUATIKN,
ONAaodn, xpnon nopwv (N aANiwg xpnon Tou eAaxioTou Nocou evepyelag/ npoonabsiag) yia Tn dnuioupyia
NOAUNAOKWYV (pAIVOUEVIKA OOHWY, MOU OTNV oUCid OHwG Osv npocBeTouv nAnpogopia.

Meow TnG autoopoloTnTag (self-similarity) opwcg, emPicovouv kai peTadidovral TOoo Ta BeTIKA 00O KAl TA
APVNTIKA OTOIXEIQ TOU OPYAVIOUOU OTIG ENOMEVEG YEVIEG.
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T0 AENTPG

» KaBe kAadi onpioupyel OUo
"anoyovoug”.

» O kaBe “anoyovog” oxnuaTiCel ywvia
300 ye Tov “npoyovo” Tou evw €xel TO
MICO MNKOG.

» Me ocuvexeig enavaAnyelig

kaTaokeualstal To “anAo” aAAa kal
TauToxpova “noAunioko” devTpo.

10

AUo NnAnpowopieg yia TNV avanTuEn:

1. H pia peiwvel To ynkog oTo
1100

2. H 0eUTepn OTpEPEI TA VEQ
kAadia kaTta 30° ds€ia kal
aploTEPA
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1

Culture eats strategy
for breaktfast

- Peter Drucker
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Xpnuartiotnplo Abnvwyv

TITADA DTl T (e YITADI TR '

HPAK. 2550 %500} ANSYH

KEKP B 3 A9

AN g 100 MAW
sAANK] 1450 50 MIOMEY 1

nEYZ J0%0 50 »opOM

430 MoInA

HIPOR

EAAIL

ZANN

NAYAS

SAADYR

KAMRA

MTPEDT

» (P8

MovTteAo Ekgpwvnong - AvTigpwovnong

HA | '
ekTpovikn AlanpaypaTteuon - trading floor



Reguirement Analysis



Xpnuartiotnplo Abnvwyv

Microsoft MS-D0OS 6.22 Setup

[ - s OR OASIS

AMA

ORDER ROUTING AUTOMATED
MATCHING WORKSTATION

Helcome to Setup.

The Setup program prepares MS-D0S 6.22 to run on your
Exiting Setup

Last User SO0
Dale 1451999 Tune 17.01.39

UsecID:  |53007
« Pasewaand: '
@ Engich C Greek

Verzion 1 003

MS-DOS 6.22 is not completely installed. If you exit
Setup now, you will need to run the Setup program

again.

+ To exit, make sure Setup Disk 1 is in drive A,
and then press F3.

+ To return to the previous screen, press ESC.

To continue Setup, press ENTER.

@" Info - quest

ALYSY Syt intogation

A2H2 OAZH2

AuTtopaTo 2uoTnpa HAekTpovikwv 2uvallaywv OMokAnpwpevo AutopaTto 2uoTnua HAekTpovikwy 2uvallaywv



Xpnuartiotnpto Abnvwy

lo A2H2 edvar OAZHZ waw o OAZHZ eivar ... KONAZHZ /



Xpnuartiotnpto Anvwyv

ATHEX

ZHMAZIOAOTIA KQAIKQN — EIKONIAIQN ZE AFOPEZ — MNINAKEZ — ENTOAEZ — ZYNAAAATEZ - METOXEZ

NAHPO®OPIEZ ENTOAQN

KQAIKOI

EIKONIAIA

ZHMAZIOAOTIA

KQAIKOI ©EZHZ

(Short Selling)

TYMOZ NEAATH - EN

ENAYTH

A Ayopd
n MwAnon
QAZEIZ
n Mpoaouvedpiaon
z uvedpiaon
K 21NV TIiPn KA€IoipaTog
TYNOZ OEZHZ
Kavovikn
A AVOIKTA TIWANGCN NAHPO®OPIEZ ZYNAAAATQN NAHPO®OPIEZ METOXHX

KQAIKOI | EIKONIAIA

ZHMAZIOAOTIA

KQAIKOI [ EIKONIAIA

ZHMAZIOAOTIA

TYMNOI ZYNAAAATQN

KATAZTAZEIZ METOXHZ

n MeAdtng - ErevduTig
BN Baaoikdg ouvaliayr )
o Opdda emevOuTWV ] Evepyni
ns Mpooupgwvnuévng
MNPOEAEYZH TIpAG ouvaAiayn A .
VEVE
(o] ORAMA PE PetdAia ouvaAiayn evi
E Emorreia v 6
EO Eidikwv A & Ze avaoToAn
z 0vdeon ouvahhayr "
KATAZTAZEIZ ENTOAQN BA Avoiypartog ouvaAAayr| E'-I 55 i
€ JI0KOTT|
EN = Evepyn DAZEIZ = f
AE Avevepyn A 210 Gvolyua FI ATT6 avaoTond
XE E Xpicel éykpiong z uvedpiaon =)
MA Mn amodekTr K 21NV TIiPn KA€IgipaTog Exe1 5 i
€1 SIAKOTTE
zn e TPAgn A AlakoTrA X
ZA e avapovi KATAZTAZEIZ ZYNAAAATHZ APAXTHPIOTHTA METOXHZ
X Akupwpévn OAokAnpwpévn ZuvaAAdooETal GToV
ne Mpocupewvnuévn X Akupwpévn Mivaka PeTahiov
EA ‘Exer Mqel X Ze akUpwaon AvTio/vou SUVOAEOOETAI OTOV
TYMNOX TIMHZ ENTOAHZ XX Te akipwon XA Mivoka Eidikiv Opwy
MO Opiakn AA >¢ ammodoyr AvTio/vou At i
" ugnon Tiung
EA EAed6epn MA Mn atodoxr
A 710 Gvolypa (am6ppiwn) Avia/vou E Vi )
eiwon Tl
K 210 KAgiOINO AX e amodoyn XA TG
MNEPIOPIZMOZ Mn amodoxr
MX iy
OHT ‘OAa A TiTroTa (o6ppiyn) XA
EHA EXTTAfPWON 1 akipwon NMAHPO®OPIEZ ATOPQN
AHA Aueon f axGpwon T ——— KQAIKOI | EIKONIAIA|  EHMAZIOAOTIA
MEM Me eAaxioTo péyebog KQAIKOI AFOPQON
zn Xe ToAatmAdoio KQAIKOI | EIKONIAIA ZHMAZIOAOTIA
M Baoik A
zTon xTon KQAIKOI ATOPQN -
AIAPKEIA B Y— B ZTiypicia B
HME Huepnoia n Mpooup@wvnuévwy c Zmiyioia
KMA KaAn péxpr akupwan P PeTahiwv N NEXA
KMH KaAn péxpl nuepounvia [o} Eidikwv Opwv o Ayopda Opoldywv

www.asyk.ase.gr
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P&l - PROJECT MANAGEMENT 18

HIE2IA TOY 2HMEIOQY ANATPOITH2

Kowoc vous

- MNapadooiakn
Oswpia: aA\ayn
pagag

- Anairouvtal noAAoi MaCa Twv Epyalopevwyv
nopPOI KAl XPOVOG

. 2UPpWVa PE OXETIKEG EPeUVEG(*) apkel To 10%5
.Tou NAnBuopol va €xel pia akAovnTn nioTn yia:
- va ul0BeTnBei auTr) anoé Tnv nAsioywnepia. !

Hygolu 1ov
Inuciov Avarpomic

-O1 noA\oi ouvhBwg aAldalouv esUkola TIG:
- nenoiBnoeig Toug. !

Akpa

- Enikevrtpwon ota
AKPA - NOPAYOVTEG UE
noAAanAaciaoTIKn
enidpaon.

- pnyopn aMayn pe
MIKPO KOOTOG

MaCa Twv Epyalopevwv

(*): Rensselaer Polytechnic Institute: “Minority Rules: Scientists Discover Tipping Point
for the Spread of Ideas | News & Events". news.rpi.edu. Retrieved 2017-03-30.
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XHMEIO ANATPOIH2

duvoevo
ILgU@ou

nnnnnnnnnn

duvoevo
Kiovoouipuduc
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T0 GAINOMENO TH2 METAAQYAA2

To ¢paivopevo TnG neraAoudag sivail pia noinTIkn
METAPOPQ, TN Bewpia TOU XAOUG YIA TO (PAIVOUEVO TNG
guaiocBnTnG e€apTnoNng evoOG CUCTAMATOG ANO TIG
dpPXIKEG oUVONKEG.

Av uia neTtaAouda Kivrioel Ta TePaA TNG otov Auadovio,
unopei va pepel Bpoxn ornv Kiva!

EuaioOnoia oTig apXikég ouvOnkeg

y attractor D

attractor C

attractor A

NCtor B

MnAe TeTpAywva: apXIKEG CUVONKEG
Maupol kUkAoi: eAKUOoTEG (atractors)




21

PROJECT MANAGEMENT

KOMAAIA
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P&l - ANAAY2ZH ETAIPEIAZ

MONTEAQ AlOIKH2H2

22

MovTeAo XeipoupyiKng opadag

| Eunveuopuevo ano to PiAio:
The Mythical Man-Month



https://en.wikipedia.org/wiki/The_Mythical_Man-Month

Business Analysis
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7 2 y OAWV TWV VEWV TIPOIOVTWV SeV Tie- 2 5 y TWV ETOLPELWV OPLOAOYOUV OTL KO-
TUXOLVOUV TOUC OTOYXOUC TWV E00- o liol oo TIC VEEC MPOOPOPEC TOUC

dwv Touc. dev MAnpoUcEe TouC oTtoxouc Kepbodopiag ou &i-

xav TeBeL - cUUPwWvVA pE OXETLKN Epguva(™).

2UXVA TO TIPOLOVTA KOlL OL UTTNPEGCLEC:
e Agev KAvVOUV Tn SouAeLd TTov BEAEL 0 TTEAATNC
e Agv AUVOUV T CUYKEKPLUEVA TOU TipOoBARpaTa

e Agv €xeL TO MPOOOOKWUEVO OPEAOC QTTO AUTA

(*) 2Upwva Pe TNV epeuva TG eTalpeiag cupBoulwy Simon-Kucher & Partners (www.simon-kucher.com).

24


http://www.simon-kucher.com

Vo

Mpotaon a&log (value Proposition Canvas),

glval O,TL KAVEL TO TTPOLOV, YLO VO LKOVOTIOLI|OEL TOV

neAaen.

Kappac Mpotaonc AgLac (value Proposi-
tion Canvas), £XeL OTOXO TO «TOLPLOCHOLY
NC npotoonc asloc pe to mpodih KABE TUAMOTOC

TLEAOLTWV.

25
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£ To npoiév raiprales

, OTOoV NEAATN;

J— —

l l ] )
[

n (Y I |

poiov - Eraipsia

KAMBAZ IPOTAZH2 A-IA2 ©)
)

‘ /\/ Gain Creators Gains E Customer Jobs

% Products & Services
1

O, ®

Pains

.:) Pain Relievers

® 0, 0, 0,

Value Map Customer Profile Map
Anpioupyia agiag NMaparnpnoTte Toug NneAATEG
H npoTtaon a&iag nou oxedialeTe yia va npooeAKUOETE NEAATEG Ta xapakTnpeloTIka neAaTwyv nou avayvwpilete kal enaAnBsueTe oTnv ayopad

(*): Kappag MpoéTaong ASiag (Value Proposition Canvas): £€xel 0TOX0 To «Taipiacpa» ThG NpdTacng a&iag Pe To NPo@il kABs THAUATOG NEAATGV.
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[0 llpolBinua

01 9 otic 10 start-ups anotuyyavouv!

(*) 2Uppwva pe epsuva TnG CB Insights (www.cbinsights.com) og enevouTeg kal 1I0puTEG start-ups npokunTel 0TI To 90% TwVv vEOPUWV EMIXEI- PHOEWYV AMNOTUYXAVOUY, KAl Ol NEPICTOTEPEG PAAIOTA

oe NoAU apyiko oTadio! MpwTn aiTia anoTuxiag pe 42% n un UNAap&En ayopdg yia To NPOIOV N TNV unnpEeacia. To «KAWIgo» Twv XPNUATwWY ival N 0euTePN AITia pe NocooTo 29% kai n un KaTaAAnAn
opaodaq, n TpiTn ue 23%.


http://www.cbinsights.com

[0 llpolBinua

AvOTapKTn ovayKn oyopac

4 2 / TWV ETALPELWV TOTTOBETOUV MPOIOVTO OE UL OVUTIOPKTH OVAYKN QYOPAcC .

O Kapupag dtaopalilel twe n EMIXELPNUATLKA LOEQ EXEL AVTIKPLOMA, KAAUTITEL [LLOL UTTALPKTH
OVAYKN, EVa KEVO TNG ayopoc.

Me ta 4 edia TN «EEWOTPEPELOCH ETUTUYXAVETOL: O CWOTOC EVIOTUOMOC TWV TEAATWV Lo (customer
segments), N KAt@AANAn AUon yLa avtoug (value proposition), n peytotomnoinon tng enadnc pali toug
(channels) kot ot evépyeleg mou Ba emitpePouv tn dratipnon touc (customer relationship).

E¢avtAnon mopwv

28

AKataAAnAn opada

2 3 / QTOTUYXAVOUV AOYyw aduvapiog oxnUatiopou tnc KatdAAnAng opadac.

H dnuloupyia mpotaong aiac amattel tnv avamtuén oCUYKEKPLUEVWV SpaoTNPLOTATWY
(key activities), mou uAomotlouvtat amo peAn tng opadoc (key resources) aAAA Kol CUVEPYATEC EKTOC TNG
opadac (key partners). Autr} n aAAnAouyia npoimoBeécewv tou Kappa, s€aocdalilel wote To Mpoidv va
TNPNOoEL TNV untocxeon ou &ivel otov meAatn!

zgy TWV TEEPLUTTWOEWV £EAVTAOUV TIPOWPOL TOUS HLABECLUOUC TTOPOUC WC ATIOTEAECHO TOU OITE-

AoUG UTTOAOYLOMOU TOU KVEKPOU ONHELOL».

O Kapupac, peow g avaluonc Kat urtoAoyLopou twv tediwv Revenue Streams kat Cost Structure, ava-

OELKVUEL TIC AVAYKEG TOOO VLA TO APXLKO KEPAAOLO OCO KaL YL avayKaio KEPAAALO KLVIOEWC.



Vo

Eva EMYELPNUOTIKO LOVTEAO TIEPLYPADEL TOV TPOTIO LE TOV OTIOLO EVOC OPYAVIOMOC SNULOUPYEL TipoodE-
peL ala Kol apeiBeTal. ATtavid OTO TL TPOOPEPEL N ETLXELPNON OTOUC MEAATEC TNC, TIWC TOUC TIPOOEYVYL-

(eL KoL ONULOUPYEL OXEOELC Mol TOUC, LECW TIOLWV MTOPWV, SPACTNPLOTATWY KoL CUVEPYOLOLWYV ETTLXELPEL.

O Kapupac Emyetpnpotikot MovteAou (Business Model Canvas) wc epyaAeio emxelpnUATIKOU LOVTEAOU
avadELKVUEL:

e TO KEVA OTNV mpotoon aéioc
e TO EAAELMATA OTLC XPNUOTOPOEC KOl

e TLC AELTOUPYIKEC duvatoTNTEC KOl AdUVALEC

Elval eueALKTO oTIC aAAayec topeiac Kat KATAAANAO ylol CULLLETOXLKN dnuoupyia.
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e-inno-HUB

EocwoTpepeia

Key Partners

v

Key Activities

& Proposition
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"ECwoTpeela

. Customer Relationships

Company

i

Customer Sedy

(A KUPLOTEPOL CLVEPYATEC
Al TIPOPNBELTEC ag.

> O KUpLEG OPACTNPLOTINEG

TIOL EKTEAEL N ETUXEIPNON

TIPOKEIPEVOL va
epapuooel TO

ETUXELPNUATIKO JOVTEAO

TNG.

&

Key Resources

Baollopaote yla N
AElTovpyia Tou

OL KuplOTEPOL LAIKOL KAl
AUAOL TTIOPOL OTOUG OTIg)

eruxelpnuatige UOVTé)\o®

> O ghvduaopuog mpoidovtwy /
NPECLWV TIOV TIPOTEIVOULLE,
POKEIUEVOUL VA
LKAVOTIOINOOVLUE TIC AOYIKEG N
KOl oLVAIOBNUATIKEG AVAYKEG
KABe opadag reAatwy pag.

> To eidoc Twv oxecewv ToU
KAAALEQYOUUE pE KABE pia
Arto TIC OPAOEC TWV TIEAATWV
puag, avaAoya pe To otadlo
TOL KUKAOUL {wn¢ TouG.

®

A

Channels

Ta kavaAla peoa aro ta oroia
ripooeyyifovpe TOLG TIEAATECG
pag, erkowvwvoupe padi Toug,
TIPOWBOOLPE KAl TOLG

«TIwAovpe» TNV MNpoTelvopeyn

Cost Structure

A KLPLOTEPA KOOTN TIOL ATIAITOUVTAL YA TNV ETIXEIPNHATIKN TIpooTIA0

bag.

> Ol opadecg meAATWV
Ta dladoporold
XAPAKTNPLOTIKA TOUG
(Onpoypadika,
puxoypadiKa, NAIKIAKA
KATT.)

Revenue Streams

7O1 poeg ea0dwyv, EexwploTa ylia KABe Turnua meAatwy pag, yia kabe «a&lakn
TIPOTAON>» TNG ETIXEIPNONG.




To MpdBhnua |

OL VEEC ETOUPELEC TTIOV KLVIONKOWV LE KOLVOTOUOL
TIPOCEYYLON €XOUV KAAUTEPQA OLKOVOULKA OTTOTE-
AEoLLATO OTTO QLUTEC TIOU NTOV QUTAECG ETLEKTAOELG

otov Nén yvwoto xwpo tng ayopac (*)

Eoose 5% g
EETD

(*) Zuppwva pe TNV epeuva Twv Chan W. Kim kal Renée Mauborgne To 86% Twv VEwV €TAIPIWV NTAV ANAEG ENEKTACEIG OTOV NON YVWOTO XWPEO TNG ayopdgs. AUTEG ol eTAIpieg KaTeixav To 62% Twv
000wV Kal To 39% Twv cuvoAikwy kepdwV. To unoAoino 14% Twv €TaIpItdV NOU KIVHBNKav e KalvoTOUa NPOooeyyIon, eixav cuppeToXn oTo 38% TwVv 000wV VM TA KEPON TOUGC AVEPXOVTAV OTO
61%. H epeuva nepihapPaveTtal oto BifAio Toug: «H oTpaTnyikn Twv yalaliwv wkeavwy - KepdioTe TiIg avekpeTaAeuTeg ayopeg». Chan W. Kim kai Renée Mauborgne. Ekdooeig KPITIKH.

KEpdn




Me tn Zrpotnykn twv FroAaliwv Qkeavwv (Blue Ocean Strategy) n enuwyeipnon:

ATOXWPEL ATIO TIC CUVWOTLOMEVEG, UPNAOU avTayYwVLOMOU Kol XaunAwyv meplBwplwv kEpdoucg a-
YOPEC KOl

Metapaivel oe ayopeC, avaKaAUTITOVTOC VEOUC TTEAATEC TTou aval{nTtoUV KalvoToOpa TtpoiovTa Kol
UTtNPEGCLEC.

N€o mawyvidl | o€ véo tomo | pe veouc maiktec!

— — \ ‘




. KEY TAKEAWAY
o ()Em=
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» OuTte Ta npoBAnMara aAl\d ouTe Kal
ol Auoe€ig Touc evroniCovTal oTOV
TEXVOAOYIKO TOMEQ.

» Ta npoPAnuaTa kail Auoeig
EEKIVvOUOoaV Kal KareAnyav cToug
avOpwnoug kai Ti¢ d1adikagieg Nou
auToi epappuolav.




‘0
&/ SUMMARY

» Tpia Pacika NOCOTIKA XAPAKTNPIOTIKA:

® To peyebocg Tou gpyou.

® H 01apkeia Tou €pyou.

® To peyeBog TnG opadag nou availauPaver va To uhomnoinoel.
» MoloTIKA YaPAKTNPIOTIKA

®* YnooTnpign ano Tn Oloiknon

® 2UPUETOXN XPNOTWV

®* Euneipog olaxeipioTng epywy

® 2apnG ENIXEIPNUATIKOI OTOXOI

®* EAaxioTonoinon okonwy €pyou

® Xpnon TunonoinNUevwY UNoOoUwY AOYIOUIKOU

® 2Tepeec Pacikec NPodIayPAPEG

® Tunikr yeBoodoAoyia

® AEIONIOTEC EKTIPNOEIC



P - MYTHICAL MAN MONTH

ANADOPE2

the
mythical

The Mythical Man-Month: Essays on Softwa re Essays on Software Engineering
Engineering and Computer Architecture: .

: : SN
Concepts and Evolution, Frederick Brooks, 1995, FAC4T

Addison-Wesley.

2€ auTo To PBIfAIo neplypagpovTal Ol EUNEIPIEC TOU CUYYPAPED, O
onoiog dlaxelpiCOTav To €pyo avanTuéng Tou “mainframe”
unoAoyioTtn IBM 360 oTig apxeg Tng o0ekasTiag Tou 1960.
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